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“l was extremely pleased with the speed
of installation of our new furniture. The
reception upgrade has been a huge
improvement and now matches the
prestigious image that Faber Blinds UK has
earned. In fact, we were so impressed that
we asked acs to immediately carry out
phase two of our refurbishment. They have
continued to maintain the high standard
that we have come to expect of them.”

Kevin Barford, Finance & Administration Director

The Requirement The Solution

Faber Blinds is acknowledged in the blind industry to be a market acs office solutions has been supplying IT solutions and support and
leader in its field. Faber's Contracts and Retail Divisions required furniture to Faber Blinds for over six years and was the obvious first port
reorganisation to provide an improved layout and more space. There of call. Each project required an accurate site survey and discussion
were also eight offices that needed space planning, to allow for about existing and projected storage needs. acs’s Interior Design team
relocation of some employees, giving each the appropriate usable then produced CAD drawings, taking into consideration Health and
space. Finally, the reception area needed modernising and uplifting, Safety regulations. These were presented to and reviewed with the staff
to reflect the success of the business. The various projects were to of Faber Blinds and fine tuned, following which the selected furniture
be carried out over a period of about one year and flexible delivery was ordered, delivered and installed. The reception area included a
and installation dates were essential, to avoid disruption to the plush wood veneer counter and matching bespoke cupboard and a
business at critical times. special unit for necessary items that needed to be discreetly hidden.
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